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CAUTIONARY STATEMENTS
CAUTIONARY NOTE REGARDING FORWARD LOOKING-STATEMENTS

The information contained in this Presentation contains “forward-looking statements” within the meaning of the United
States Private Securities Litigation Reform Act of 1995 and “forward-looking information” within the meaning of Canadian
securities legislation. There can be no assurance that forward-looking statements will prove to be accurate, as actual results
and future events could differ materially from those anticipated in such statements.

Readers are strongly cautioned to carefully review the cautionary notes to this Presentation starting on page 41
and in particular:
Note 1 at the end of this Presentation contains our cautionary note regarding forward-looking statements and sets out the
material assumptions and risk factors that could cause actual results to differ, including, but not limited to, fluctuations in the
price of commodities, the outcome of the challenge by the CRA of Silver Wheaton’s tax filings, the absence of control over
mining operations from which Silver Wheaton purchases silver or gold, and risks related to such mining operations. Readers
should also consider the section entitled “Description of the Business – Risk Factors” in Silver Wheaton’s Annual
Information Form and the risks identified under “Risks and Uncertainties” in Management's Discussion and Analysis for the
period ended December 31, 2015, both available on SEDAR and in Silver Wheaton’s Form 40-F and Silver Wheaton’s Form
6-K filed March 16, 2016, both on file with the U.S. Securities and Exchange Commission. Where applicable, readers should
also consider any updates to such “Risks and Uncertainties” that may be provided by Silver Wheaton in its quarterly
Management’s Discussion and Analysis.

Note 2 at the end of this Presentation contains our cautionary note regarding the presentation of mineral reserve and
mineral resource estimates.
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WHO IS SILVER WHEATON?

WHO IS SILVER WHEATON?
Largest Precious Metals Streaming Company

✓

Focused only on Precious Metals

✓

Diversified Portfolio of High-Quality, Long-Life Assets

✓

Partnerships with major diversified miners as well as single asset
developers

✓

Proven Record of High Quality Acquisitions

✓

Strong Reputation for Technical Excellence

✓

Strong Balance Sheet - Capacity to Pursue Additional Acquisitions

✓

4

HIGH-QUALITY ASSET BASE
DIVERSIFIED PORTFOLIO
Operating Mines (22)

Development Projects (8)
Partners:
Vale
Glencore
Goldcorp
Barrick
Lundin
Eldorado
Hudbay
Pan American
Primero
Capstone
Alexco
Sandspring
Panoro

Corporate Offices (2)

Well-diversified with low political risk
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FIVE YEAR PRODUCTION FORECAST
PRODUCTION CURRENTLY SPLIT BETWEEN SILVER AND GOLD
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5 yr. Production forecast of 56Moz silver equivalents: 45% gold & 55% silver
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HIGH-QUALITY ASSET BASE
LOW-COST, LONG-LIFE PRODUCTION
2016 – 2020 Avg. Forecast Production
by Cost Quartile1,3

Mine Life of Operating Portfolio1,2,3
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Over 95% of SLW’s production comes from assets in the lowest half of the cost curve
And the portfolio has over 25 years of mine life based on reserves
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STRONG BALANCE SHEET FOR FUTURE GROWTH
Balance Sheet

Cash Flow
Sensitivity
Silver Gold
(per ounce)

$5,000

00

$4,500

00

$4,000

$25 $1,600

00

$3,500

$22 $1,475

00

$3,000

$20 $1,350

$2,500

$18 $1,200

00

00

00

(million US$)

00

$30 $1,800

$2,000
$1,500

Undrawn
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$0
RevolvingRevolving
Cash
Cash
Salobo III Salobo
Current
III
Current
Est. Op. Est. Op.
Credit
Credit
Capacity Capacity
Cash FlowCash Flow
Facility Facility
(Q3 2016-(Q3 2016Strong cash flow readily services debt and
2020)
2020)
provides capacity for additional accretive growth opportunities
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Drawn

WHAT IS STREAMING AND
HOW DOES IT WORK?

PRECIOUS METAL STREAMING
A WIN-WIN MODEL
Upfront payment
(Cash and/or SLW shares)

Delivery payment
($ per ounce)

Partner Mining
Company

Traditional
Miner

Silver Wheaton makes an
upfront payment to
purchase a fixed percentage
of the future silver and/or
gold production from a mine
at a predetermined price

▪ Why Streaming Works

Opportunity to create
value for both parties

Value of Future
Precious Metal
Production

▪ How Streaming Works

Value of Future
Precious Metal
Stream

The market values precious
metal in a streaming
company greater than
precious metal produced by
a traditional miner

Streaming
Company

Silver Wheaton shares this arbitrage with its partners resulting in a win-win model
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TYPICAL TRANSACTION STRUCTURE
▪ Silver Wheaton enters into an agreement to purchase a percentage of
future precious metals production from one or more mines.
▪ Pays an upfront amount (composed of cash, shares or both).
▪ Silver Wheaton also makes a per ounce production payment. The
payment for silver and/or gold delivered under the agreement is generally
set to cover the real cost of producing the precious metal.
▪ Consideration is taken of not only reserves, but also resources and
exploration potential.
▪ Silver Wheaton has no ownership or operational control over the vendors
organization or operation.
▪ Each agreement is uniquely tailored.
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TRADITIONAL STREAMING AGREEMENTS
Traditional Structure*:
▪ Upfront payment made for stream on development project and/or operating mine in
either single or staged payments.
▪ Payment made only after permitting / financing is in place.
▪ Completion tests put into place to mitigate construction risk.

Development Project
Streaming
Agreement
Signed

Permitting
and financing
in place**

Upfront
payment (s)
made

Completion
Test***
Satisfied?

Yes Ounces delivered
& production
payments made

No

Operating Mine
Streaming
Agreement
Signed

Upfront
payment (s)
made

Ounces delivered
& production
payments made

Stream modified
or cancelled per
streaming contract

Streaming Agreements are structured to reduce as much risk as possible,
including financing, permitting, and construction risk.
*This is for illustrative purposes only as all streams are unique with minor variations around the basic structure. **Standard condition for a stream agreement include permits,
financing, security, etc. ***Completion tests are generally based on mining operations, mill throughput, etc. reaching a defined level of design capacity.
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NEW OPPORTUNITIES
ASSESSING OPPORTUNITIES / MINIMIZING RISK
Thorough Internal Technical Review
Desktop Study

- Screen for suitability – must be in lowest half of cost curve
- Meaningful production contribution / acceptable risk profile

Data Room Review

- Review block model, mine plan, etc.
- Rebuild block model using drill hole database
- Confirm / assess / replicate mine economics

Site Visit

- Thorough review of operations and costs
- Review mining, geology, metallurgy, core, tailings disposal
- Review community / social aspects / environmental
- Determine upside potential (reserve / resource expansion /
potential operational improvements)

Potential Opportunity
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Map out potential stream to resource exhaustion
using in-house technical team’s expertise
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NEW OPPORTUNITIES
DETERMINING THE APPROPRIATE DISCOUNT RATE
Existing Portfolio

Key Risk Factor

Existing Portfolio

Asset Quality

Over 90% in lowest half of primary
metal cost curve

Life Cycle of Mine

22 Operating, 8 Development

Political Risk

Mexico, Canada, US, Peru, Brazil,
Argentina, Chile, Sweden, Portugal,
Greece, Guyana

Counterparty Risk

>45% of current production from
investment grade counterparties

Geologic Confidence

>50% of R&R are Reserves

Duration of streams

Average stream has ~20yr mine life

4%

27%

Lowest Half
69%

Applied
Discount Rate
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=

Average discount rate of portfolio adjusted for risk factors above

NEW OPPORTUNITIES
DETERMINING THE MAXIMUM PRICE PAYABLE
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Using the production profile and reasonable
commodity price assumption scenarios, we map out
expected cash flows over the life of the stream

Value of
stream if it
were in
Silver
Wheaton’s
portfolio
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Discount cash flows from streams using the
determined discount rate

TIMELINE OF A STREAMING TRANSACTION
Event

Description

Illustrative
Timing

Desktop
Study

- Screen for suitability – must be in lowest half of cost curve
- Meaningful production contribution / acceptable risk profile

< 1 week

Submit IOV

- If warranted, submit a preliminary indication of value

< 1 week

Data Room
Review

- Review block model, mine plan, etc.
- Rebuild block model using drill hole database if necessary
- Assess mine economics

< 3 weeks

- Thorough review of operations and costs
- Review geology, core samples, etc.
Site Visit
- Review community / social aspects / environmental
- Determine upside potential
Potential Opportunity

< 1 week on
site & 1 week
thereafter

Submit Final
IOV

- If warranted, and assuming all data requested has been
provided, submit a final indication of value incorporating
information gained from data room review and site visit

Close
Stream

- Negotiate definitive agreement including security, structure, etc. < 5 weeks

A new streaming transaction can be executed in ~2-3 months
19

Within 2
weeks of site
visit

WHY WE GET STREAMS DONE
▪ First and Foremost - an established track record of treating our partners
fairly, before and after a stream is consummated
▪ Maintain a focus only on quality assets – Not every stream is a Silver
Wheaton stream!
▪ A strong internal technical team allows us to consider any and all
opportunities expeditiously
▪ Our knowledge of the process allows us to move more efficiently through
to final definitive agreements, resolving any issues quickly and rationally
▪ Strong cash flows and access to capital and debt ensures Silver
Wheaton’s ability to complete a transaction without any delays

▪ Know your competitors, their motivations and objectives and be flexible
when necessary and only if the quality of the asset so dictates
17

EARLY DEPOSIT STREAMING AGREEMENTS
NEW STRUCTURE FOR EARLY STAGE DEVELOPERS
Early Deposit Structure:
▪ Provides a developer with the upfront capital to advance its early stage project at no
dilution
▪ Initial early deposit payment typically set at only 5-10% of predefined upfront
payment.
▪ Decision to proceed is made once feasibility, permitting and financing are in place.

Pay
Early Deposit

Positive
Permitting
feasibility
& financing*
instudy?
place?

No

Yes

Permitting
& financing*
in place?

Yes

Construction
commences

Advance remaining
upfront payment***

No
Cancel stream
and early deposit
returned**

With the Early Deposit Streaming Agreement, upfront and “at risk” capital is limited.
*Standard condition for a stream agreement include permits, financing, security, etc. **If stream is cancelled, Silver Wheaton is entitled to a return of the deposit less a small non
refundable amount. ***Once upfront payment is made, the Early Deposit Streaming agreement acts as a traditional streaming agreement and is subject to a completion test.
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EARLY DEPOSIT STRUCTURE
SUITED FOR EARLY STAGE PROJECTS
Key Terms
▪ Silver Wheaton provides a portion of the upfront funds earlier than it
normally would (ie. pre-permitting, pre-construction, pre-financing)
▪ Once final feasibility completed, Silver Wheaton can elect to not
proceed with further deposits of the remaining upfront funds, in which
case either:
• The mining company returns the early deposit (without interest);
• The early deposit is converted into equity of the mining company at an
agreed upon conversion rate; or
• Silver Wheaton retains a smaller stream which can be repurchased by the
mining company at a slight premium.
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BENEFITS TO THE MINER
STRUCTURE BENEFITS JUNIOR DEVELOPERS
Advantages of the Early Deposit Structure
▪ No dilution – especially at a time when share price may not reflect
full mine potential
▪ Mine is provided with the funds required to advance the asset to the
next phase, deferring any equity to be raised to a later stage (and
thus higher share price)
▪ Mine has a significant portion of the CAPEX financed through the
remaining portion of the upfront funds to be advanced by Silver
Wheaton
▪ Investors provided with confidence that a third party (Silver
Wheaton’s) technical team has reviewed the project and attests to
its potential
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PRECIOUS METALS STREAMING:
THE BENEFITS

THE BENEFITS OF PRECIOUS METALS STREAMING
TO OUR PARTNERS
PM
Stream
Increases investor confidence

✓

Value creation opportunity

✓

Improves project IRR

✓

No restrictive financial or hedging
covenants

✓

Non-dilutive form of funding

✓

Share production and operating risk

✓

Company retains full operational control

✓

Expedited due diligence and closing
process

✓

Flexible transaction structure

✓

No fixed payments owed to Silver Wheaton

✓

Equity

Debt

✓
✓
✓

✓
✓
✓

Precious metal streaming is a more flexible and favorable
source of funding compared to debt or equity
22

Similar to a
commodity
focused JV, in
that SLW
shares
operating and
production risk,
but unlike a JV,
the Mine
retains full
operational,
financial and
legal control

THE BENEFITS OF PRECIOUS METALS STREAMING
TO OUR PARTNERS
▪ Ability to monetize the value of their future precious metals production
•

Expand current operations

•

Make acquisitions

•

Manage balance sheet

▪ Provides a flexible source of funding for development stage assets
•

No fixed repayment requirements: Delivery obligation matched to production

•

No restrictive debt covenants

•

No hedging of primary metal required

•

Non-dilutive versus equity financing

▪ Diversifies development risk
▪ For base metal companies, silver and/or gold are non-core assets to the
value of their operation
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THE BENEFITS OF PRECIOUS METALS STREAMING
TO OUR PARTNERS
▪ Operational control stays with miner:
• Silver Wheaton has no ownership or operational control over the vendor’s
organization or operation, however our technical team is available to provide
support if requested.

▪ Viewed as portfolio optimization:
• The market generally perceives a precious metals stream as the disposition of
a non-core asset and not a hedge.

▪ Expedited process:
• Straightforward due diligence and documentation results in an expedited
financing process relative to project financing.
• No regulatory consents required.

▪ Endorsement of mine / project:
• Silver Wheaton’s investment further validates the strength of the mining project.
24

THE BENEFITS OF PRECIOUS METALS STREAMING
TO OUR PARTNERS – LATIN AMERICAN CASE STUDIES
▪

Improves project IRR, and thus creates shareholder value
New Mine Example
Peñasquito

60%

Expansion Example
Salobo
100%

55%

95%

90%
80%

50%

70%

40%

60%
30%

50%
40%

20%

30%
7.5%

10%
0%

Upfront Payment
as a percentage of
total capex

Stream as a
percentage of
mine revenue

20%
10%
0%

6.3%

Upfront Payment
as a percentage of
expansion capex

Stream as a
percentage of
mine revenue

Upfront payment generally represents larger portion of capex
than what a stream represents as a portion of revenue
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THE BENEFITS OF PRECIOUS METALS STREAMING
TO OUR PARTNERS
Silver Wheaton Provides Funding for Partner CSR Projects:
▪ First streaming / royalty company to focus support on mining communities
•

Funding given to Partners to focus on giving back to local communities in which mines are located

▪ Partner initiatives funded
•
•
•
•

Barrick: Executing an irrigation project in Argentina, near the Veladero mine and Pascua-Lama project
Primero: Building three community facilities in Tayoltita, Mexico, near the San Dimas mine
Goldcorp: Outfitting College of Vocational and Technical Education in the State of Zacatecas, Mexico, with
equipment for students & teachers and funding improvements to the campus, near the Penasquito mine
Vale: Improving the operations of the Basic Health Units in Paraupebas, Brazil, near the Salobo mine

Silver Wheaton views streaming agreements as long-term partnerships
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THE BENEFITS OF PRECIOUS METALS STREAMING
OVER $17 BILLION DOLLARS IN UPFRONT PAYMENTS

Cumulative Value of Upfront Payments3
(US$ Millions)

Key mining companies
that have used streaming
as project funding:
$20,000
$18,000

$16,000
$14,000
$12,000
$10,000
Other Streamers
Silver Wheaton

$8,000
$6,000

$4,000

~50%

$2,000
$0
2004

2006

2007

2008

2009

2010

2011

2012

2013

2014

2015

Precious metal streaming has been embraced by the industry as a
source of capital for companies of all sizes (from micro-cap to mega-cap)
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2016
YTD

PRECIOUS METALS STREAMING:
A PERFECT FIT WITH LATIN AMERICA

STREAMING IN LATIN AMERICA
IDEAL FOR PRECIOUS METAL STREAMING
Santa Elena Palmarejo

San Dimas

Penasquito
Sabinas

Cozamin

Pueblo Viejo

Los Filos
Cobre
Panama
Toroparu

Aurizona
Lagunas Norte
Pierina
Yauliyacu
Cerro Lindo

Salobo
Antamina
Cotabambas

Constancia

Chapada

Antapaccay

SLW Streamed Mine

Candelaria
Pascua-Lama
Carmen de
Andacollo

Veladero

SLW Streamed Development Project

Minera Florida

SLW + Competitor Streams
Competitor Streamed Mine

Navidad

Competitor Streamed Development Project

Cerro Morro

The abundance of byproduct silver and gold in large scale base metal mines throughout
Latin America make it an ideal fit for precious metal streaming
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STREAMING IN LATIN AMERICA
IDEAL FOR PRECIOUS METAL STREAMING
▪ Latin America has been the biggest beneficiary of stream financing
•

Over 70% of all upfront payments from precious metal streaming transactions
were based on mines in Latin America

•

Over 30 streams completed on mines in Latin America

•

Over $12bn in upfront payments from streams on mines in Latin America

▪ All major streaming / royalty companies have streams in Latin America
▪ First precious metal stream completed in Mexico
•

Silver Wheaton founded on a silver stream from San Dimas

▪ Largest ever precious metal stream on a mine in Brazil
•

The 75% gold stream on Salobo is the largest precious metals stream globally

▪ Silver Wheaton continues to actively pursue opportunities in Latin America
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PRECIOUS METALS STREAMING:
SUMMARY

KEY PRECIOUS METALS STREAMING BENEFITS

Sale of A Non-Core Commodity to Fund Core Franchises
Significantly Improves Project Economics
Flexible Source of Funding
No Dilution and No Fixed Payments

Endorses Project by Well-Regarded Third Party
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SILVER WHEATON
Suite 3500 – 1021 West Hastings Street
Vancouver, BC, Canada V6E 0C3
Telephone: +1 (604) 684-9648
Website: www.silverwheaton.com

Senior Vice President, Corporate Development
Haytham Hodaly
Telephone: +1 (604) 639-9500
E-mail: haytham.hodaly@silverwheaton.com
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APPENDIX

LIQUID STOCK
CAPITAL STRUCTURE AS OF JUNE 30, 2016
Shares Outstanding

440.2 million

Warrants Outstanding (in-the-money)

0.0 million

Options Outstanding (in-the-money)

3.7 million

Diluted Shares Outstanding19
3 Month Average Daily Trading Volume:
TSX:
NYSE:
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1.7 million shares
5.9 million shares

443.9 million

THE STREAM STRUCTURE
SILVER CREDIT MODEL
6

Mine X

2

1

4

Upfront Payment

Silver Credits
Purchased From
Broker

Silver Credits
sold on spot
market

5
Production
Payment

3
Silver
Production

Smelter & Refinery
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Production
Report

1)
2)
3)
4)

Mining Co. or Affiliate (Vendor)

SLW makes an upfront payment to the Vendor
Mine X, affiliated with the Vendor, produces and sells its concentrates/doré
Mine X production is a reference point for the amount of silver to be delivered
The Vendor then purchases Silver credits in an amount equal to that
deliverable to SLW
5) SLW then makes the necessary on-going per ounce production payment to
the Vendor
6) SLW sells silver credits on spot market

A HEDGE OR NOT A HEDGE?
SPOILER ALERT: NOT A HEDGE
▪ SLW has now entered into precious metal streaming agreements on 30
separate mining assets with Vale, Barrick, Goldcorp, Glencore, Hudbay,
etc. and analysts/shareholders have never criticized the transaction as a
hedge.
▪ On the day Barrick announced the silver stream, they also announced a
$5 billion gold de-hedging program. Clearly, neither Barrick nor their
shareholders saw the silver stream as a hedge.
▪ Unlike a hedge, the large upfront payment can be used to develop
further reserves of primary metals, for which the market would more fully
recognize the value.
▪ The production payment is meant to cover the cost of processing each
ounce of silver/gold, unlike a hedge transaction.

▪ Silver Wheaton shares the production risk, which does not happen in a
hedge transaction.
37

POTENTIAL PARTNER ISSUES
▪

Would a silver stream be accounted for as a derivative for accounting
purposes?
• No. Typically, counterparties account for the upfront payment as deferred
revenue which is amortized into income over the life of the contract with no
mark-to-market issue

▪

Is a precious metal stream a hedge? No, unlike a hedge, a stream:
• Provides a large upfront payment that can be used to develop further
reserves of primary metals, for which the market would more fully recognize
the value
• Includes a production payment that ensures the cost of processing each
ounce of silver is covered by Silver Wheaton
• Is not marked-to-market like a hedge would be
• Has no fixed delivery quantities
• Hasn’t been criticized as a hedge by analysts/shareholders in any of Silver
Wheaton’s previous transactions
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STREAM VS. ROYALTY
DIFFERENCES BETWEEN A STREAM AND A ROYALTY
▪ A royalty is a registered interest in tenure, whereas a stream is a long term
contract for the purchase of a certain percentage of refined metal.
▪ Outside of Canada, a stream allows the mining company best capable of
managing taxes in the host country, the flexibility to do so.

▪ The streaming company is able to pay more upfront than a royalty company
(as the value provided by a streaming company is based on pre-tax
valuations).
▪ A stream includes on-going payments intended to cover the real cost of
producing and delivering the ounces produced, whereas a royalty does not.
▪ The initial payment for a royalty values all expected future production, while
streams defer some of the payment for future production as noted above.
▪ Both a stream and royalty are subject to production risk.
39

COMPANY ACQUISITION HISTORY
TIMELINE
Sudbury (Canada)
10/22/2004: Silver Wheaton began
trading on the TSX under the symbol
SLW. In December, the Company’s
name was changed from Chap
Mercantile Inc. to Silver Wheaton
Corp. and the outstanding shares
were consolidated on a 5 for 1 basis.

San Dimas (Mexico)
Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

2004

2006

Los Filos (Mexico)
Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

10/15/2004
Goldcorp
$4 million
25 years
100% Silver

Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

7/24/2007
Goldcorp
$485 million
LOM
25% Silver

2007

2008

Stratoni (Greece)
Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

4/23/2007
Eldorado Gold
$58 million
LOM
100% Silver

Zinkgruvan (Sweden)
Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

12/8/2004
Lundin Mining
$78 million
LOM
100% Silver

Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

3/23/2006
Glencore
$285 million
20 years
100% Silver

Date of Contract:
11/2015
Current Owner:
Glencore
Upfront Payment:
$900 million
Term of Agreement / Attr. Production
33.75% Silver until 140mmoz accrues
22.5% Silver LOM after first 140mmoz

Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:
Total Attr. Prod:

3/2/2015
Vale
$900 million
LOM
25% Gold
50% Gold

Pascua-Lama (Chile / Argentina)

Salobo III (Brazil)

Date of Contract:
9/8/2009
Current Owner:
Barrick
Upfront Payment:
$625 million
Term of Agreement: LOM
Attr. Production:
25% Silver
Additional Consideration: (mine / location)
Lagunas Norte
Peru
Pierina
Peru
Veladero
Argentina

Date of Contract:
8/2/2016
Current Owner:
Vale
Upfront Payment:
$800 million
Term of Agreement:
LOM
Attr. Production:
25% Gold
Total Attr. Prod:
75% Gold
Additional Consideration:
10 million SLW warrants re-priced
to $43.75 from $65.00

2009

2010

Keno Hill (Canada)
Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

10/2/2008
Alexco
$50 million
LOM
25% Silver

Rosemont (United States)
Yauliyacu (Peru)

Salobo II (Brazil)

Antamina (Peru)

Date of Contract:
2/28/2013
Current Owner:
Vale
Upfront Payment:
$570 million
Term of Agreement: 20 years
Attr. Production:
70% Gold
Additional Consideration:
10 million SLW warrants w/$65 strike
& 10yr term

Date of Transaction:
5/21/2009
Interests Acquired: (mine / owner / location)
Minto
Capstone Mining
Canada
Cozamin
Capstone Mining
Mexico
Neves-Corvo Lundin Mining
Portugal
Aljustrel
I’M SGPA
Portugal

Peñasquito (Mexico)

10/15/2004
Primero Mining
$190 million
LOM
100% Silver

2005

Silverstone Resources

Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

2/11/2010
Hudbay
$230 million
LOM
100% Silver
100% Gold

Salobo I (Brazil)
Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

2011

2012

2013

777 (Canada)
Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

2/28/2013
Vale
$1.33 billion
LOM
25% Gold

8/8/2012
Hudbay
$455 million
LOM
100% Silver
100% / 50% Gold*

2014

2015

2016

Cotabambas (Peru)**
Date of Contract:
3/21/2016
Current Owner:
Panoro Minerals
Upfront Payment:
$140 million
Early Deposit
$14 million
Term of Agreement / Attr. Production
25% Gold & 100% Silver until 90Moz Ag Eq.
16.67% Gold and 66.67% Silver Thereafter

Constancia (Peru)
Toroparu (Guyana)**
Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:

8/8/2012&11/4/2013
Hudbay
$430 million
$135 million (shares)
LOM
100% Silver
50% Gold

Date of Contract:
Current Owner:
Upfront Payment:
Term of Agreement:
Attr. Production:
Early Deposit:

11/11/2013
Sandspring Resources
$148.5 million
LOM
10% Gold & 50% silver
$13.5 million

Note: Upfront payment denoted in US$ millions; excludes closing costs and capitalized interest, where applicable

*Silver Wheaton is entitled to acquire 100% of the gold production from Hudbay’s 777 mine until the end of 2016, at which point Silver Wheaton’s share of gold production from
777 will be reduced to 50% for the life of the mine; **Early Deposit structure
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References to Silver Wheaton include Silver Wheaton Corp. and its wholly owned subsidiaries. The information contained herein contains “forward-looking
statements” within the meaning of the United States Private Securities Litigation Reform Act of 1995 and “forward-looking information” within the meaning
of applicable Canadian securities legislation. Forward-looking statements, which are all statements other than statements of historical fact, include, but are
not limited to, statements with respect to:  future payments by Silver Wheaton in accordance with precious metal purchase agreements, including any
acceleration of payments, estimated throughput and exploration potential  projected increases to production and cash flow profile  the expansion and
exploration potential at the Salobo and San Dimas mines  projected changes to Silver Wheaton’s production mix  anticipated increases in total
throughput  the effect of the SAT legal claim on Primero’s business, financial condition, results of operations and cash flows for 2010-2014 and 2015-2019
 the estimated future production  the future price of commodities  the estimation of mineral reserves and mineral resources  the realization of mineral
reserve estimates  the timing and amount of estimated future production (including 2016 and average attributable annual production over the next five
years)  the costs of future production  reserve determination  estimated reserve conversion rates  any statements as to future dividends, the ability to
fund outstanding commitments and the ability to continue to acquire accretive precious metal stream interests  confidence in the Company’s business
structure  the Company’s position relating to any dispute with the CRA and the Company’s intention to defend reassessments issued by the CRA  the
impact of potential taxes, penalties and interest payable to the CRA  possible audits for taxation years subsequent to 2013  estimates as to amounts that
may be reassessed by the CRA in respect of taxation years subsequent to 2010  amounts that may be payable in respect of penalties and interest  the
Company’s intention to file future tax returns in a manner consistent with previous filings  that the CRA will continue to accept the Company posting
security for amounts sought by the CRA under notices of reassessment for the 2005-2010 taxation years or will accept posting security for any other
amounts that may be sought by the CRA under other notices of reassessment  the length of time it would take to resolve any dispute with the CRA or an
objection to a reassessment  assessments of the impact and resolution of various tax matters, including outstanding audits, proceedings with the CRA
and proceedings before the courts  assessments of the impact and resolution of various legal and tax matters. Generally, these forward-looking
statements can be identified by the use of forward-looking terminology such as “plans”, “expects” or “does not expect”, “is expected”, “budget”, “scheduled”,
“estimates”, “forecasts”, “projects”, “intends”, “anticipates” or “does not anticipate”, or “believes”, “potential”, or variations of such words and phrases or
statements that certain actions, events or results “may”, “could”, “would”, “might” or “will be taken”, “occur” or “be achieved”. Forward-looking statements
are subject to known and unknown risks, uncertainties and other factors that may cause the actual results, level of activity, performance or achievements of
Silver Wheaton to be materially different from those expressed or implied by such forward-looking statements, including but not limited to:  fluctuations in
the price of commodities  risks related to the mining operations from which Silver Wheaton purchases silver or gold (the “Mining Operations”) and risks
related to these Mining Operations including risks related to fluctuations in the price of the primary commodities mined at such operations, actual results of
mining and exploration activities, environmental, economic and political risks of the jurisdictions in which the Mining Operations are located, and changes in
project parameters as plans continue to be refined  the absence of control over Mining Operations and having to rely on the accuracy of the public
disclosure and other information Silver Wheaton receives from the owners and operators of the Mining Operations as the basis for its analyses, forecasts
and assessments relating to its own business  differences in the interpretation or application of tax laws and regulations or accounting policies and rules
and Silver Wheaton’s interpretation of, or compliance with, tax laws and regulations or accounting policies and rules, is found to be incorrect or the tax
impact to the Company’s business operations is materially different than currently contemplated  any challenge by the CRA of the Company’s tax filings is
successful and the potential negative impact to the Company’s previous and future tax filings  the Company’s business or ability to enter into precious
metal purchase agreements is materially impacted as a result of any CRA reassessment  any reassessment of the Company’s tax filings and the
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(con.) continuation or timing of any such process is outside the Company’s control  any requirement to pay reassessed tax  the Company is not
assessed taxes on its foreign subsidiary’s income on the same basis that the Company pays taxes on its Canadian income, if taxable in Canada  interest
and penalties associated with a CRA reassessment having an adverse impact on the Company’s financial position  litigation risk associated with a
challenge to the Company’s tax filings  credit and liquidity risks  hedging risk  competition in the mining industry  risks related to the entering into and
completion of any Early Deposit Agreement  risks related to Silver Wheaton’s acquisition strategy  risks related to the market price of the common
shares of Silver Wheaton (the “Common Shares”), including with respect to the market price of the Common Shares being too high to ensure that
purchases under a normal course issuer bid benefit Silver Wheaton or its shareholders  equity price risks related to Silver Wheaton’s holding of long-term
investments in other exploration and mining companies  risks related to the declaration, timing and payment of dividends  the ability of Silver Wheaton
and the Mining Operations to retain key management employees or procure the services of skilled and experienced personnel  litigation risk associated
with outstanding legal matters  risks related to claims and legal proceedings against Silver Wheaton or the Mining Operations  risks relating to unknown
defects and impairments  risks relating to security over underlying assets  risks related to ensuring the security and safety of information systems,
including cyber security risks  risks related to the adequacy of internal control over financial reporting  risks related to governmental regulations  risks
related to international operations of Silver Wheaton and the Mining Operations  risks relating to exploration, development and operations at the Mining
Operations  risks related to the ability of the companies with which Silver Wheaton has precious metal purchase agreements to perform their obligations
under those precious metal purchase agreements in the event of a material adverse effect on the results of operations, financial condition, cash flows or
business of such companies  risks related to environmental regulations and climate change  the ability of Silver Wheaton and the Mining Operations to
obtain and maintain necessary licenses, permits, approvals and rulings  the ability of Silver Wheaton and the Mining Operations to comply with applicable
laws, regulations and permitting requirements  lack of suitable infrastructure and employees to support the Mining Operations  uncertainty in the
accuracy of mineral reserve and mineral resource estimates  inability to replace and expand mineral reserves  risks relating to production estimates
from Mining Operations, including anticipated timing of the commencement of production by certain Mining Operations  uncertainties related to title and
indigenous rights with respect to the mineral properties of the Mining Operations  fluctuation in the commodity prices other than silver or gold  the ability
of Silver Wheaton and the Mining Operations to obtain adequate financing  the ability of Mining Operations to complete permitting, construction,
development and expansion  challenges related to global financial conditions  risks relating to future sales or the issuance of equity securities  other
risks discussed in the section entitled “Description of the Business – Risk Factors” in Silver Wheaton’s Annual Information Form and the additional risks
identified under “Risks and Uncertainties” in Management’s Discussion and Analysis for the period ended December 31, 2015, both available on SEDAR at
www.sedar.com and in Silver Wheaton’s Form 40-F filed on March 30, 2016 and Form 6-K filed March 16, 2016, both on file with the U.S. Securities and
Exchange Commission in Washington, D.C. (the “Disclosure”). Forward-looking statements are based on assumptions management currently believes to
be reasonable, including but not limited to:  the Common Shares trading below their value from time to time  no material adverse change in the market
price of commodities  that the Mining Operations will continue to operate and the mining projects will be completed in accordance with public statements
and achieve their stated production estimates  the continuing ability to fund or obtain funding for outstanding commitments  Silver Wheaton’s ability to
source and obtain accretive precious metal stream interests  expectations regarding the resolution of legal and tax matters, including the ongoing class
action litigation and CRA audit involving the Company  Silver Wheaton will be successful in challenging any reassessment by the CRA  Silver Wheaton
has properly considered the application of Canadian tax law to its structure and operations  Silver Wheaton will continue to be permitted to post security
for amounts sought by the CRA under notices of reassessment  Silver Wheaton has filed its tax returns and paid applicable taxes in compliance with
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1. (con.) Canadian tax law  Silver Wheaton will not change its business as a result of any CRA reassessment  Silver Wheaton’s ability to enter into new
precious metal purchase agreements will not be impacted by any CRA reassessment  expectations and assumptions concerning prevailing tax laws and
the potential amount that could be reassessed as additional tax, penalties and interest by the CRA  any foreign subsidiary income, if taxable in Canada,
would be subject to the same or similar tax calculations as Silver Wheaton’s Canadian income, including the Company’s position, in respect of precious
metal purchase agreements with upfront payments paid in the form of a deposit, that the estimates of income subject to tax is based on the cost of precious
metal acquired under such precious metal purchase agreements being equal to the market value of such precious metal  the estimate of the carrying value
of Silver Wheaton’s precious metal purchase agreements  other assumptions and factors as set out in the Disclosure. Although Silver Wheaton has
attempted to identify important factors that could cause actual results, level of activity, performance or achievements to differ materially from those contained
in forward-looking statements, there may be other factors that cause results, level of activity, performance or achievements not to be as anticipated,
estimated or intended. There can be no assurance that forward-looking statements will prove to be accurate and even if events or results described in the
forward-looking statements are realized or substantially realized, there can be no assurance that they will have the expected consequences to, or effects on,
Silver Wheaton. Accordingly, readers should not place undue reliance on forward-looking statements and are cautioned that actual outcomes may vary. The
forward-looking statements included herein for the purpose of providing investors with information to assist them in understanding Silver Wheaton’s
expected financial and operational performance and may not be appropriate for other purposes. Any forward looking statement speaks only as of the date
on which it is made. Silver Wheaton does not undertake to update any forward-looking statements that are included or incorporated by reference herein,
except in accordance with applicable securities laws.
2. CAUTIONARY NOTE TO UNITED STATES INVESTORS REGARDING PRESENTATION OF MINERAL RESERVE AND MINERAL RESOURCE
ESTIMATES: The information contained herein has been prepared in accordance with the requirements of the securities laws in effect in Canada, which
differ from the requirements of United States securities laws. The terms “mineral reserve”, “proven mineral reserve” and “probable mineral reserve” are
Canadian mining terms defined in accordance with Canadian National Instrument 43-101 – Standards of Disclosure for Mineral Projects (“NI 43-101”) and
the Canadian Institute of Mining, Metallurgy and Petroleum (the “CIM”) – CIM Definition Standards on Mineral Resources and Mineral Reserves, adopted by
the CIM Council, as amended (the “CIM Standards”). These definitions differ from the definitions in Industry Guide 7 (“SEC Industry Guide 7”) under the
U.S. Securities Act of 1933, as amended (the “U.S. Securities Act”). Under U.S. standards, mineralization may not be classified as a “reserve” unless the
determination has been made that the mineralization could be economically and legally produced or extracted at the time the reserve determination is made.
Also, under SEC Industry Guide 7 standards, a “final” or “bankable” feasibility study is required to report reserves, the three-year historical average price is
used in any reserve or cash flow analysis to designate reserves and the primary environmental analysis or report must be filed with the appropriate
governmental authority. In addition, the terms “mineral resource”, “measured mineral resource”, “indicated mineral resource” and “inferred mineral resource”
are defined in and required to be disclosed by NI 43-101; however, these terms are not defined terms under SEC Industry Guide 7 and are normally not
permitted to be used in reports and registration statements filed with the SEC. Investors are cautioned not to assume that any part or all of the mineral
deposits in these categories will ever be converted into reserves. “Inferred mineral resources” have a great amount of uncertainty as to their existence and
as to their economic and legal feasibility. It cannot be assumed that all or any part of an inferred mineral resource will ever be upgraded to a higher category.
Under Canadian rules, estimates of inferred mineral resources may not form the basis of feasibility or pre-feasibility studies, except in rare cases. Investors
are cautioned not to assume that all or any part of an inferred mineral resource exists or is economically or legally mineable. Mineral resources that are not
mineral reserves do not have demonstrated economic viability. Disclosure of “contained ounces” in a resource is permitted disclosure under Canadian
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2. (con.) regulations; however, the SEC normally only permits issuers to report mineralization that does not constitute “reserves” by SEC standards as in place
tonnage and grade without reference to unit measures. Accordingly, information contained herein that describes the Company’s mineral deposits may not be
comparable to similar information made public by U.S. companies subject to reporting and disclosure requirements under the United States federal
securities laws and the rules and regulations thereunder. United States investors are urged to consider closely the disclosure in the Annual Information
Form, a copy of which is available at www.sec.gov.
3. Company reports & Wood Mackenzie est. of Q1/16 byproduct cost curves for gold, zinc/lead, copper, nickel & silver mines. Assumes a Au:Ag ratio of 75.8:1
(based on the LBMA average gold and silver price for H1 2016 of $1,234 and $16.27, respectively). Portfolio mine life based on reserves and resources of
currently operating assets and 2016 forecast production.
4. Primero has disclosed a dispute with the Mexican tax authority (“SAT”) in regards to the San Dimas mine, which if unsuccessful could have a material
adverse effect on Primero’s business, financial condition, results of operations and cash flows for 2010-2014 and 2015-2019. This may also have a material
adverse effect on Silver Wheaton’s ability to purchase silver under the silver purchase agreement.
5. 2016-2020 assumes a Au:Ag ratio of 75.8:1; Production forecast includes the impact of the expiration of the Cozamin stream in 2017, Barrick Other streams
in 2018, & the reduction of the 777 gold stream from 100% to 50% in 2017 as Constancia is expected to satisfy its completion test. Optionality based on 10year averages for Rosemont, Cotabambas, Toroparu, & Navidad and 5-year average for Pascua Lama
6. Estimates of interest given as of the date stated. Interest accrues until payment date.
7. Ongoing delivery payments are generally fixed at approximately US$4/oz for silver and US$400/oz for gold with an inflationary adjustment of approximately
1% per annum after the third year of production; Production payments at Antamina, representing 8-10% of total forecast production, fixed at 20% of spot
silver prices
8. Refer to non-IRFS measures at the end of this presentation.
9. 2016-2020E average cash costs are calculations based on existing agreements contributing to 2016-2020 production forecasts
10. As defined by percentage of production from 1st or 2nd quartile assets according to Wood Mackenzie estimates of Q1 2016 byproduct cost curves for gold,
zinc, copper, nickel and silver mines.
11. Company reports and Factset as of September 9, 2016; 2015 Q3 – 2016 Q2 Financials for Silver Wheaton and Franco Nevada and Fiscal 2016 Q1 – 2016
Q4 Financials for Royal Gold; Adjusted net earnings are used for this comparison.
12. P/E and P/CF from company reports (rolling 4 quarters used for earnings and cash flow) and FactSet as of September 9, 2016; 2015 Q3 – 2016 Q2
Financials for Silver Wheaton & Franco Nevada and Fiscal 2016 Q1 – Q4 Financials for Royal Gold; P/NAV is based on the September 9, 2016 closing
share price and the average NAV from Bank of America Merrill Lynch, Canaccord Genuity, Macquarie, National Bank Financial and Royal Bank of Canada
and is subject to the assumptions set out in those analysts’ reports.
13. From Dec. 31, 2004 to Dec. 31, 2015, Mineral Reserves and Mineral Resources are as of Dec. 31 for each year (see Silverwheaton.com); Current reserves
and resources include reserves and resources updated to Dec 31 2015; Cumulative mined production based on management estimates and company
reports.
14. Thomson Reuters GFMS Estimates
15. Factset and consensus silver prices as compiled by CIBC World Markets
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16. Estimated operating cash flow calculations assume for each year between 2016 and 2020 (i) production forecasted on annual basis of 56 million silver
equivalent ounces (including 330,000 gold ounces), (ii) production payments of between $4.17 and $4.68 per silver ounce and between $393 and $413 per
gold ounce, (iii) 90% payable rates, (iv) indicated silver and gold prices being in place throughout the periods, (v) deduction of general & administrative
expenses of approximately $30 million on an annual basis, (vi) calculation before dividends, interest expense and taxes, and (vii) successful resolution of the
CRA dispute. Cash flow estimates are made as of August 10, 2016, are presented to show impact of silver and gold prices on cash flow and are not
guaranteed. Excludes C$192 letter of guarantee posted in connection with the CRA dispute. Revolving Credit Facility of $2 billion with term to February
2021. Cash balance of $124 million and approx. $706 million drawn on the Revolving Credit Facility as of June 30, 2016. Proceeds from the equity offering
completed April 14, 2016 were ~$607 million. Please see also Note 1 for material risks, assumptions, and important disclosure associated with this
information, including, but not limited to, risks and assumptions associated with fluctuations in the price of commodities, the absence of control over mining
operations from which Silver Wheaton purchases silver or gold, production estimates and the challenge by the CRA of Silver Wheaton’s tax filings.
17. The declaration and payment of dividends remains at the discretion of the Board and will depend on the Company’s cash requirements, future prospects and
other factors deemed relevant by the Board.
18. ‘Administrative Costs’ equal Corporate G&A presented as a % of Enterprise Value for SLW; as a % of NAV for SLV, PLSV and SPDR. 2015 G&A of $32.2M
and Enterprise value of $13.4B on Sept 9, 2016. Fund prospectus’ as of Aug 31, 2016. Bullion storage fee for new client relationships at ScotiaMocatta,
price quoted for Toronto and NY vaults.
19. Per the treasury method.
20. As of June 30, 2016. Interest expense based on net debt as described above and interest rates applicable to the Company’s revolving credit facility.
21. Estimates of interest given as of the date stated. Interest accrues until payment date.
22. For precious metal purchase agreements with upfront payments paid in the form of a deposit, the estimates of income inclusion and tax payable are based
on the cost of precious metal acquired under such precious metal purchase agreements being equal to the market value of such precious metal.
23. This amount does not include potential interest and penalties to the extent may be applicable.
24. Upfront payment denoted in US$ millions; excludes closing costs and capitalized interest, where applicable. Silver Wheaton is entitled to acquire 100% of
the life of mine gold production from Hudbay’s 777 mine until Hudbay’s Constancia project satisfies its completion test, or the end of 2016, whichever is
later. At that point, Silver Wheaton’s share of gold production from 777 will be reduced to 50% for the life of the mine. Toroparu and Cotabambas are Early
Deposit structure.
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